
Friday, 26th November 2021
Zürich

COURSE INFORMATION

Location
exact location details to be announced 
will be close to the main station in  
8000 Zürich

Date
26th November 2021, 9 am – 5 pm 
Training Hours: 8h

Language
English

Organisation
MIKRONA GROUP AG, Schlieren

Course Fee
Practitioner CHF 650.–
Student CHF 250.–
Certificate, documentation
and coffee break included

Registration
Online or by using the registration form 
below.

Cancellation Terms
-  up to 14 days in advance free of 

charge
-  less than 14 days in advance 50%  

of the course fee will be charged
-  no-show without cancellation 100%  

of the course fee will be charged

  Practitioner   Student                                         

  Mr   Ms 

Title / Name

First Name

Address

Postal Code / City

Phone

E-Mail

Date / Signature

(please mark with a cross)

REGISTER 
ONLINE! 

orthowalker.ch/kfo-kurse

MIKRONA GROUP AG
Wiesenstrasse 36
CH-8952 Schlieren

T +41 56 649 24 00
info@orthowalker.ch
orthowalker.ch

Dr Lars Rosén Christensen

Exploring digital options 
in the orthodontic practice

THE DIGITAL  
OFFICE

REGISTRATION FORM
The Digital Office
Dr. Lars Rosén Christensen, Friday, 26th November 2021



THE DIGITAL OFFICE

Practicing in his private practice in Oxford since 1997.

Dr Christensen graduated from the Royal Dental College, 
Copenhagen, Denmark in 1990. He received his PhD in 1993 
from the Department of Orthodontics and the Department 
of Medical Anatomy at the University of Copenhagen.

After postgraduate studies at Guy’s and St Thomas’ Hospi-
tal he gained an MSc in Orthodontics and the Membership 
of the Royal College of Surgeons of Edinburgh.

Dr Christensen is in private practice in Oxford, UK. He is an 
Honorary Clinical Lecturer at UCL Eastman Dental Institute, 
London. 

His current research interest focuses on clinical applica-
tions of digital technologies, modern bonding materials, 
MBT treatment mechanics, adult, and aesthetic treatment. 
Dr Christensen has been using the MBT appliance system 
since the introduction in 1997. He is a clinical advisor to 
3Shape and Forestadent. 

Publications include developmental aspects of tooth devel-
opment, anatomy, orthodontic bonding, aesthetic ortho-
dontics, treatment mechanics and digital orthodontics.

Dr Christensen lectures extensively and has presented in 
Austral-Asia, Asia, Middle East, Europe as well as North and 
South America. He has presented more than 350 lectures 
around the world. He is a member of the British, European 
and American Associations of Orthodontics, The British 
Lingual Orthodontic Society and is an active Member of 
the Southern California component of the Edward H Angle 
Society.

SPEAKER

Dr Lars Rosén 
Christensen

EXPLORING DIGITAL OPTIONS IN THE ORTHODONTIC PRACTICE

This one-day course will explore 

some of the digital options in the 

orthodontic practice. Over the  

last couple of years, the final 

digital building blocks have been 

implemented in our practice.  

Our aim has been to manage the 

entire patient journey digitally. 

Throughout the course of the day 

Dr Christensen will examine pros 

and cons of various digital options 

and detail the workflow from 

initial consultation, imaging for 

diagnosis and treatment planning, 

model analysis and digital set- 

up options. Examples of digitally  

created customized appliances 

will be shown and emphasis will 

be made on the orthodontist’s 

ability to control the design and 

development of the appliances. 

Labial as well as lingual and  

removable appliance options  

will be demonstrated. 

The world is going digital. 

Dr Christensen will describe his 

journey to a paperless office.  

Clinical management systems  

now exist that allow the patient jour-

ney to be virtually digital. With the 

patient experience in focus the en-

tire journey from initial assessment 

to completion of treatment will be 

analysed along with the tools availa-

ble for each step of the journey. One  

of Dr Christensen’s particular inter-

ests is the translation of the patient’s 

expectations into a realistic achiev- 

able treatment plan. The aim of  

the course is not to endorse particu-

lar products but to illustrate where 

we are today in the orthodontic digi-

tal world and discuss possible future 

improvements in our management 

of patients.


